
There’s a new demographic on the horizon, and it may be poised to become the next generation of 
earners. The driving force of this new wave consists of young, professional clients, with high-current 
earnings, but who have yet to accumulate substantial wealth. 
 

The breakdown 

Now: Almost 95% of these earners report income as being ordinary wage income (with an average of 
about $242 K). Nearly one out of six of them report either capital gains income (average of $77 K) or 
income as a business owner (average of $140 K). 

Later: For these earners with a household income of more than $189,200, they can be defined as a 
household net worth of less than $1 M. 

This material was created to provide accurate and reliable information on the subjects covered but should not be regarded as a complete analysis of these subjects. 
It is not intended to provide specific legal, tax or other professional advice. The services of an appropriate professional should be sought regarding your individual 
situation. Neither Highland Capital Brokerage nor affiliates offer tax or legal advice.

Earner example #1 
 Early career 

As earnings start to grow 

 Needs 

Life insurance 

Disability insurance 

Creditor-protected savings 
(if applicable) 

Planning for liquidity

Earner example #2 
 Middle career 

Earnings well-established 

 Needs 

Revisit/refresh life insurance 

Disability insurance 

Creditor-protected savings 

Tax-diversification planning 

Planning for liquidity

Earner example #3 
 Late‑career/pre‑retirement 

Making a professional change 

 Needs 

Revisit/refresh life insurance 

Annuity/lifetime income options 

Tax-diversification planning 

Make a plan Contact your financial advisor for more 
retirement planning information today.

1 Identify what category you currently belong to.  

2 Use the guide below to assess your needs. 

3 Make your plan with your financial professional. 

Types of Earners  
Let’s see where you are – and where you 
might be going. 

Securities and investment advisory services are offered through Osaic Wealth, Inc., broker-dealer, registered investment 
adviser and member of FINRA and SIPC. Osaic Wealth, Inc. and Highland Capital Brokerage are affiliates. All other 
entities and/or marketing names, products or services referenced here are independently owned and operated. 

Doing business in California as Highland Annuity & Insurance Services.  HCB02831  |  7593755  |  Revised 3/3/25

And the different stages of success 


